In the course of the show the contestant learns more information about the distribution of possible monetary prizes inside her box. Consider two groups of contestants, who learned that the chances of their boxes containing a large prize are 20% and 80% correspondingly. Contestants in both groups receive qualitatively similar price offers for selling the content of their boxes. If contestants are less risk averse when facing unlikely gains, the price offer is likely to be more frequently rejected in the first group than in the second group. However, the fraction of rejections is virtually identical across two groups. Thus, contestants appear to have identical risk attitudes over (large) gains of low and high probability.
INTRODUCTION
Empirical studies find that individuals tend to exhibit a risk-seeking behavior when dealing with risky lotteries that yield positive outcomes with small probability. At the same time, individuals often exhibit risk aversion when faced with lotteries that deliver positive outcomes with moderate or high probability. Historically, one of the first observations in support of this phenomenon was empirical evidence that people simultaneously purchase insurance and public lottery tickets (e.g., Friedman and Savage, 1948) . Studies of betting behavior in horse races (e.g., McGlothlin, 1956; Mukhtar, 1977;  Williams and Paton, 1997) also document that individual risk attitudes depend on the nature of risky alternatives. Specifically, the evidence from gambling in horse races suggests that individuals tend to undervalue horses, listed as favorites, and bet on long shots.
The general tendency to prefer less risky alternatives when dealing with probable gains and more risky alternatives when dealing with unlikely gains is reflected in well-known experimental findings of the common consequence effect (e.g., the Allais paradox, Allais, 1953) and the common ratio effect (e.g., Kahneman and Tversky, 1979) . Numerous experimental studies documented risk-seeking behavior over gains of low probability and risk aversion over gains of medium and high probability. For example, Cohen et al. (1985) find that 75% (56%) of subjects are risk seeking, i.e., they prefer a lottery yielding a gain with probability 1/6 (1/4) over its expected value for certain. Tversky and Kahneman (1992) show that subjects reveal a higher certainty equivalent than the expected value of a lottery in 78% of cases when probability of a gain is less than 10% and only in 10% of cases when probability of a gain is higher than 50%. Di Mauro and Maffioletti (2004) demonstrate that in the auction setting subjects exhibit risk-seeking behavior when they face a lottery with 3% and 20% probability of a gain, and risk averse behavior when probability of a gain is 50% and 80%.
Studies of risk aversion with large outcomes of low and high probability rely only on hypothetical incentives. Hershey and Schoemaker (1980) find that subjects tend to choose a risky lottery over its expected value when the lottery yields small gain with low probability. However, when a hypothetical gain is large, subjects tend to be risk averse irrespective of whether the probability of a gain is low or high.
1 Using a large representative sample of 3,949 Dutch respondents, Donkers et al. (2001) find that individuals exhibit lower risk aversion when they face large hypothetical gains of low probability.
